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This One Simple Concept Can Put Money In 
Your Bank Account Time and Time Again 

 
You can market and sell Resale Rights products and services 

over and over again at 100% profit margins…and YOU, 
the marketer, get to keep ALL the profits! 

 

Unlike affiliate products where you get between 5% to 50% commission and sometimes 

a little more… with Resale Rights, you get to market products at 100% profit. And, these 

are products that you don’t even have to create, but can market and sell them as your 

own.  

 

The time-saving advantage here alone can put you well ahead in your marketing. No 

one has the time to create as many original products as they can market using Resale 

Rights products. And, with the 100% profit margin, it’s like your own product, only 

without the hassle of creating it :>) 

 

In fact, many people won’t attempt to create their own products, but still want to 

participate in marketing with their own line of products. Resale Rights products are 

perfect for this. 

 

Resale Rights products are “accelerated marketing” at it’s best. It’s quite obvious how 

smart internet marketers are capitalizing on the distribution of Resale Rights products. 

These products offer great leverage to marketers and are being resold successfully by 

many resellers.  

 

And… if you do this right, YOUR profits can begin to zoom up and that is exactly why 

Resale Rights are so hot in internet marketing.  

 

It’s where the Bigger Profits are! 
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Okay, Then How Can YOU Benefit By 
Marketing Resale Rights Products? 

 
You can start by reselling products where you make not just, 25, 35 or even a generous 

50% of the profits… but a whopping 100% of each sale! 

 

Without even doing the math, you quickly realize this is far superior to even affiliate 

marketing when done right. 

 

However, this does not mean to ignore affiliate marketing. 

 

No, not at all. 

 

What you can do is market both ways by combining your affiliate marketing efforts with 

your Resale Rights products as either upsell offers or back-end offers. 

 

Backend marketing is when you follow-up with your prospect offering them something 

else or in addition to what they have purchased.  Many times affiliate products will work 

hand and hand with your Resale Rights marketing and visa versa. 

 

Upselling is when you make an offer for other products and services at the time of 

purchase of your main product. By using upsells you can instantly increase the profit 

value of your customer by 20% to 100% or more. 

 

You see this being done everyday in marketing on the internet. And by you using 

Resale Rights products for upsells and back-end offers, you can instantly be making 

more money with very little effort. 

 

Almost every day, whether you realize it or not, Resale Rights product offers are coming 

into your email box. These offers are being sent out constantly, and the marketers who 

are offering these products are keeping 100% of the profit from each sale. 
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These marketers have discovered they can quickly have their own “internet oil well” that 

keeps gushing-in profits day and night, without having to create the products 

themselves. 

 

Just think about the power of that for a second… you have none of the hassles of 

product creation, and you get to keep all of the sales profits! 

 

Now that’s hard to beat anywhere! 
 

At the same time, this does not mean to start off selling every product under the sun.  

 

Instead, you should develop your own line of products.  

 

Sure, grab some Resale Rights licenses, but begin by selling one or two products first. 

Then build into more products from there. Once you know the ropes, you will be able to 

repeat your successes. 

 

Remember, you are not just an affiliate. 

 

With Resale Rights, YOU hold the rights to market a product or even a catalog of 

products as YOUR very own.  

 

You would have to sell twice the affiliate products at 50% commission to make as much 

as selling your Resale Rights products. 

 

Focus your efforts on selling your Resale Rights products, and you can soon see more 

profits from your marketing efforts. 

 

Think about it?… It sure makes more sense, doesn’t it?… (or should we say more 

profits!) 
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And, with numerous products available to sell on this higher profit marketing platform, 

and a growing interest in them on the internet… your chances for more sales and more 

success is right at your fingertips! (click here for more info) 

 

Success With Resale Rights Products 
Is Focused In 3 Basic Areas: 

 

1. Your ability to select and market products people want 

2. Your ability to create unique sales offers out of Resale Rights 

products 

3. Your marketing channels that you offer resale products to 
 

Let’s look at each one in detail… 
 
1. Your ability to select products people want requires that you carefully examine the 

products you plan to offer. Your products need to offer good quality. Don’t just offer 

products you can resell only for the resell opportunity itself. This is a big bandwagon 

mistake that many marketers make… be smart, and avoid it. 

 

For instance, if you offer information products, the info inside should be useful and fill a 

need, or more importantly, a want. If you offer software, it should have good features 

with good user ability, etc. and provide beneficial results to the customer. Overall, sell 

products that are desirable and solve problems.  

 

While this sounds like a “no-brainer”, you’d be surprised at how many resellers out there 

that are missing this all-important point.  

 

Many just toss all types of products out to the marketplace, trying to make a sale – but 

forgetting it’s got to be benefiting your customer more than the money you’re asking in 

return. 
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Always put yourself in your buyer’s shoes and ask yourself, “Would I buy this if I was 

interested in this kind of information?” and “Does this product really deliver actionable 

knowledge that could be put to use and get the desired results?” 

 

If not, then don’t try and sell it to someone else.  

 

There are too many other good products to offer rather then to ruin your reputation on 

low-quality products.   

 

Very important: Not only should you offer quality products that people want, but you 

should make sure to only offer them to the people who have shown a previous interest 

in wanting and buying similar products. It’s so much easier to sell something when your 

prospect is already interested in finding the solution to their problem or achieving their 

personal goals, and has demonstrated their interest in paying for the knowledge. 

 

2. Your ability to create unique sales offers out of Resale Rights products is one of 

your biggest challenges. You will rarely get exclusive rights to these products, and you 

must realize that others will also be selling these same products as you. So you must 

find a way to differentiate your offer from all others, and give your prospect the exact 

reasons why they should buy from you rather than your competitors.  

 
A few tips:  

 
 

1. Be different by making sure you can stand behind the products you 
are reselling.   
 
2. Create single product offers and include a different set of bundled 
bonuses than your competitors are offering – shake things up a bit. 
 
3. Make each offer appear unique and feature a good solid main 
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product first and foremost. By adding bonuses you can supply even 
more value to the offer. This is a great approach to selling Resale 
Rights products rather than just offering a truck load of products for 
one low price (like everyone else is doing).   
 
Remember… 
 

Pick a main product to focus on and then uniquely 
bundle in other bonus products around your offer. 

 
4. Don’t Clone! – While many make the mistake of using the same 
sales letter and just clone an offer with the same exact products, you 
want to avoid this pitfall.  
 

That’s where all the market over- saturation comes from, and it dies 
out. Be a creative Resale Rights marketer and pick and choose your 
offers making each one unique.  
 
5. Create your own sales letter based the original one, but not the 
same one… especially if the product is being sold a lot by others.  
 
6. Treat each product like your own product creation and re-sculpt the 
offer and put YOU into it. People buy the offer first, as they don’t see 
the actual product until after the sale… So start building their trust in 
YOU and they will feel comfortable to buy from you again and again, if 
you serve them well. This should take you much further and is not 
what most of your competitors are doing.  And that’s to your 
advantage…  So, changing the offer with your own twist will take a 
little more work. However, once the work is done, you have a new 
offer that no one else has.  
 
This is a leading-edge strategy in Resale Rights marketing. Smart 
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marketers use this approach all the time to create unique profitable 
packages that sell extremely well.  And you can use it too. This is the 
secret to making a Resale Rights product into your own unique offer.   
Again, be different, add your own originality or twist to your Resale 
Rights packages offers and get results! 
 

 
3. Your marketing channels that you offer resale products to will be your own email 

list, targeted pay-per-click advertising, and Joint Ventures you set up with others who 

also serve your market niche. You will need an opt-in email list to best facilitate getting 

your sales message out to potential interested buyers for your Resale Rights offers. 
Note: Always avoid involvement with any form of list marketing that could be considered SPAM. 
 

Opt-in list building is THE most important part of successful sales marketing online. You 

will constantly need to involve yourself in a list building mode to grow your list as you 

develop your marketing strategies. 

 

Once you secure a Resale Rights product offer, you can also begin using targeted Pay-

Per-Click advertising such as GoogleAdWords and other opportunities also. Since you 

are now able to keep 100% of the sales profits, your ad costs can be recouped much 

quicker on a successful campaign, and it’s easier for you to turn a profit than if you were 

just taking out ads to marketing an affiliate program product at half the commission 

payout. 

 

Once you secure a resale rights product offer, you can also begin looking for Joint 

Venture partners to use the leverage of other peoples’ lists to promote your new offer. 

 

On the internet, you first start an affiliate program for the for the product. 

 

Note: Always check with your Resale Rights package terms of use to make sure you 

have the rights to market the product using an affiliate program.  
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When you have your affiliate program set up, approach newsletter publishers who are 

on about the same level as you are in your marketing. This is something never 

mentioned, but… go for list owners who are easily within your reach at first.  
 

Everyone likes to talk about the internet leveling the playing field, and while it does have 

huge advantages in that area, it’s not always as level as it sounds.  

 

Everything is relative and high level experienced marketers seem to do business with 

each other.  

 

Knocking on their door may go unanswered and it could discourage you. This is not to 

say never approach them… just not on your first project would be good advice. It just 

may be unrealistic to get the JV you want. 

 

Here’s a good way to approach getting your first JVs. There are many 1000, 2000 and 

3000 member list owners to try to JV with. Start there if you are a newer name on the 

block. They are more likely to listen to you and also are more receptive to offers from 

new faces. 

 

Looking at it this way… if you get 2 or 3 JVs with the smaller publishers, you still can 

have your offer in front of 5000 to 10,000 people or even more… and this is not 

unrealistic.  

 

When you get some JVs going and create some sales... it can easily snowball from 

there. When you have your affiliate program ready… offer at least a 50% commission 

deal or more. 

 

Here’s a resource for you to learn more about Joint Ventures, and you may be able to 

find some JV partners here too – JVdealmaker.com 
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So, using your own email list and targeted pay-per-click advertising, or using the 

leverage of JV deals, you have a venue to offer your Resale Rights products.  

 

Tip: You can use this very report as a tool to help grow your list by simply giving it 

away. You can collect opt-in email addresses in trade for allowing others to gain access 

to and download this FREE report. For full details, click here. 

 
Here’s a technical flow 
chart to show you how to 
capture email addresses: 

 
 

1. Landing Page – A landing web page 

is your email address capture page. 

The content of the landing page can be 

like that of a sales page or a pre-selling 

page. The bottom line idea is to entice 

the visitor with enough compelling 

information to get them to sign up at the 

form. 

 

2. Autoresponder - The autoresponder 

is an automatically triggered messenger 

that accepts the email address into a 

database on a server. This is where 

your email list lives. After someone sends in their email address, in return the 

autoresponder responds by sending out the information they want sent as a response. 

 

3. Thank You Page – Right after someone signs up for your email list, they are taken to 

a Thank You Page. This acknowledges and thanks them for signing up for your list. 

From the Thank You Page usually two things happen. Either you direct your signup 
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member directly to a download area if you are giving them a free gift for signing up… or 

annex them to Email to get that same or other info. 

 

4. Email – This email is generated from the autoresponder and is a very good way to 

circumvent your member’s signup process. This path requires that to get the free gift or 

sensitive info, they must retrieve it via an email. This way you can better assure that 

they will use a real email address if they want to get the requested info.  

 

This is also the way to go for double opt-in signups. When they get the email, they have 

to respond to it by clicking another link to confirm their subscription. One more email is 

sent which holds the download links or other sensitive information. 

 

Beyond email lists… if you have your own website with traffic you can obviously offer 

your Resale Rights at your own website. Also, you can create JV deals with other 

owners of websites offering links and banners that lead to your Resale Rights offer.  

 

Pay-per-click search engines and newsletter advertising can be useful to get your 

message out. However, it will require a dedicated budget to keep it in motion. Consider 

writing related articles that link to your Resale Rights product via a landing page where 

more can be learned and to sign up for your list, etc.  

 

Writing articles is a free advertising method that you should consider using in your 

Resale Rights marketing arsenal.  

 

Pay-per-click search engines, newsletter advertising and article writing are all subjects 

within themselves. Each require further knowledge if you plan to implement them into 

your Resale Rights marketing. 
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Where To Find Resale Rights Products 
 

Depending on what newsletters you read, offers to buy Resale Rights may come by way 

of upsells or back-end email offers. Especially when you buy a product, they may also 

have it available as a Resale Rights product. If they do, you will get a notice about it. 

 

Some people don’t see the opportunity and figure that since they already have bought 

the product, why do they need the Resale Rights product too. But armed with this 

special report you will know what to do to carefully examine these types of offers from 

now on -- ;>) 

 

One question that seems to come up a lot is: 

 

Why do marketers license out Resale Rights to their products cutting off further 
income from others sales of it? 
 

That’s a great question and the answer is not always obvious. 

 

While it appears they are giving up further sales from their product by selling the Resale 

Rights to others, that is not what really happens. 

 

This is where “back-end” marketing comes into play – in a BIG way. 

 

By selling Resale Rights, the product owner gets bigger “front-end” cash for their 

product and creates long-term “back-end” cashflow after the initial sales have been 

made. 

 

Back-end marketing is where the bigger money is. It’s when you buy something but then 

are also offered something else at a later time.  
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A brief example: 

 

The marketer that has sold you the valuable Resale Rights to a product allowing YOU to 

make 100% of the profits on “front-end” sale.  

 

The marketer that sold the rights to you gets nothing from your front-end sales. 

 

However, knowing the value of the lifetime of a customer, the person that sold you the 

Resale Rights license has embedded valuable links to other products in the resale 

product you bought rights to. This pulls in “back-end” sales and cashflow money that 

they will make when YOUR customers buy through those links.  

 

For all of the one-time sales they make from the Resale Rights product they not only get 

the front end sale from YOU for buying their Resale Rights product… but they also get 

the back-end cashflow too. It’s a true win-win relationship for you and them. 

 

You have a product to resell at 100% profit as your own without even creating it.  

 

And smart Resale Rights product producers know they can create hot-selling Resale 

Rights products that hundreds of resellers will be making sales that will be circulating 

the “back-end” sales links for them. This is why they are willing to offer you Resale 

Rights. 

 

After learning this, you may think you’d like to create your own Resale Rights products 

and sell them too. That’s a great idea, but maybe not the best place to start. Acquire 

some Resale Rights, learn how the strategy works, then come up with a product of your 

own. If you think this is difficult to do, then consider having others create the material for 

you, in case you feel you are not able to write and produce it yourself.  

 

You can use a place like RentaCoder.com to find freelance writers, or type in ghost 
writer into your favorite search engines. It’s about $5 to $10 per page but for a few 
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hundred dollars you could own the copyrights to a hot Resale Rights product and that’s 

a lot cheaper than buying some of the more upscale Resale Rights licenses available 

out there.  

 

One of the best ways to get started selling Resale Rights products is to join membership 

sites that offer you a catalog of resale products to resell at 100% profit. You’ll find most 

of them require a recurring monthly cost for you to become a member.  

 

Other Resale Rights can be purchased directly from the Publisher of the product for a 

one-time fee, but in most cases you will also need to first purchase the product to be 

able to purchase the Resale Rights. 

 

If you don’t see Resale Rights offered on a product you would like to sell, get in touch 

with the Publisher and simply ask if they are available. Many times you may be able to 

acquire exclusive Resale Rights to hot products and sell them better than their 

originator, or sell the products into markets the original Publisher doesn’t care to go 

after. 

 

Buying the Resale Rights to a product, or buying into a Resale Rights membership, is 

your first step into your own Resale Rights product business.  

 

Important: You must buy the Resale Rights to a product before you begin to resell it. 

 

This is unlike affiliate marketing where you can find many offers that still allow you to 

begin selling their products without even buying them. However, pound for pound… with 

Resale Rights marketing you can make more money. 

 

You can get some really fine Resale Rights product packages from about $47 and up, 

or even less in some cases. And as mentioned, if you join a Resale Rights membership 

club, you can expect to pay a monthly recurring membership fee.  
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Once you’ve recouped your Resale Rights product acquisition costs, you’ll be able to 

keep 100% of the sales profits, which is much better than just doing only affiliate 

marketing at a 50% commission.  

 

So you can see why this can accelerate your marketing efforts in your favor.  

 

Note: Let us point out one other thing that carves a difference between marketing 

affiliate products from Resale Rights products while we’re on this subject. 

 

In affiliate marketing, the company or author of the product controls product ordering, 

delivery and support. All you do is refer sales to their site.  

 

In Resale Rights product marketing, to get that huge 100% markup you will have to 

have a website and control the ordering, product delivery and support for the product… 

just as your own product. 

 

A Few Tips: A good place to have your product ordering set up to accept credit cards is 

at Clickbank.com for digital download products. They make it easy for you, and they 

also make starting your own affiliate program very easy too. 

 

There are many fine Resale Rights products available through membership sites. Also 

be aware that you’ll also find some over-saturated products to sift through as well. Keep 

in mind… fresh products (like anything else)… are more desirable and more 

marketable.  

 

However, some products retain a somewhat timeless appeal and can remain 

marketable for longer period. But, always keep your eye out for new fresh products as a 

basic rule of thumb. 

 

You may want to check out FreeResaleRightsVault.com – it’s a way for you to acquire 

free Resale Rights to products and services that you can start selling today.  
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There are no recurring monthly fees and no up-front costs… It all comes at ZERO 
COST to you and the product selection is GREAT!  Join today! 

 

There Are 3 Basic Resale Rights 
Models You Can Market: 

 
1. Resale Rights  
2. Master Resale Rights  
3. Customization Rights 

 
Note: Many more variables can be set as a part of the legal fine print of any Resale 

Rights license, however, these are the 3 basic models. 

 

First let’s cover some of the terms used in Resale Rights marketing. 

 
You will hear different Resale Rights terms that spell-out the marketing rights and 

limitations of use. Some call it Resale Rights while some say Reprint Rights or 

Master Resale Rights while others say Master Reprint Rights, etc, etc.  

 

The definitions can vary and be confusing. We will try to keep it simple as possible and 

define them in a way you can understand the various Resale Rights models you can 

market.  

 

Also, most all of the Resale Rights licenses you will find on the internet are non-

exclusive. Unlike exclusive rights to a product where you are the only one that can 

market it, Resale Rights marketing on the internet are made available to many 

marketers who through their own marketing channels can also resell it. This is known as 

a non-exclusive license. 

 

With that said, there are degrees of exclusivity that can be added into certain licenses 

that you should be aware of.  
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While these still are not considered full exclusive rights, they do offer more exclusive 

elements to the given rights that each holder of the license can attain.  

 

The reason for the more stepped-up master level licenses is they are more valuable to 

own. They offer more flexibility on how you may market the product and with the less 

limitations. In short, you may make more money with them. 

 

1. Resale Rights or Reprint Rights simply means you get to resell the product and 

keep100% of the profits. The holder of the copyright or an authorized reseller of the 

copyright owner sells or gives you authorization rights to reproduce the product. You 

can resell these as your own products. There are no other commissions or fees to pay 

the product owner... just YOU get the sales profits! 

 

You have the rights to resell the product. However, your buyers do not share the same 

right to resell the product.  

 

And you do NOT own the copyright to the product. 

 

2. Master Resale Rights or sometimes called Master Reprint Rights means you have 

the rights to resell not only the product, but you also have the rights to sell the resale or 

reprint rights (or even master resale/reprint licenses) to others as well. In this model you 

can get a lot more money for licensing the master rights. But, sometimes you have to 

pay a lot more to buy the master license. How it usually works is you pay a one-time 

cost somewhere usually around $100, $200 to many thousands of dollars for the 

license. The road is wide and there are many different options out there to consider... 

you may even find some free.  
 

But, the great incentive about having Master Resale Rights is YOU can sell the Master 

Resale Rights of the product to your customers. Therefore, instead of just selling copies 

of the product itself, you have more a more valuable offer to sell. In other words, you are 

now selling the same Master Rights you bought, over and over again… If you have 
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people buying Master Resale Rights from YOU at $97.00 or $200.00 or more per sale… 

that goes a long way in creating the kind of high end cashflow you would like, right?  

Many Resale Rights who own Master Resale Rights are doing just that. 

 

But always remember, you do NOT own the copyright to the product. 

 

3. Customization Rights 
 

Depending on the structure of your deal, a master license may allow you to also 

customize the links inside the product and build-in your own backend profits as well.  

With Customization Rights you have a product that brings you in all of the profits made 

from the front-end as well as the back-end sales.  

 

At this point the Master Resale Rights holder of the Resale Rights package has sold-out 

to you. It’s usually for a much more hefty price to obtain the customization rights. This 

one is the ultimate Resale Rights package to control, but it is also something you build 

into to rather than start here. 

 

But remember, you still do NOT own the copyright to the product. 

 

With all this said about Master Resale Rights and Customization Rights, let’s steer you 

away from starting there and here’s why… 

 

Top marketers will tell you to market basic Resale Rights products first. This way you do 

not tie up too much upfront costs in controlling products.  

 

But, you still are at 100% profit margin per sale.  

 

You will pay a fraction of the cost in comparison for the basic Resale Rights packages 

than you will for Master Resale Rights packages in many cases.  Your own sense of 

logic will tell you this makes better sense when starting out. Start small and build BIG! 
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With this special report we want to show you how to start with Resale Rights products 

and after you know how to market them… then you can progress as high as you want… 

And… in the not too distant future, you just may be buying your own master rights…  

 

But we suggest you start with the basic Resale Rights and work your way up. 

 

We’ve mentioned FreeResaleRightsVault.com – it’s a great way to pick up free Resale 

Rights to great products, and also get free Giveaway products you can use as bonuses 

to gain subscribers and to increase the value of your main sales offers too…all for 

FREE! This is the only membership site that allows you access to a catalog of Resale 

Rights products that you can resell all for FREE! There are no recurring monthly fees… 

and no up-front fees to join…just quality Resale Rights products that you can market as 

your own. Sign up here and get started today - It’s FREE! 
 

Repackaging Resale Rights Product Offers 
 

One of the big secrets in Resale Rights products is in repackaging the product.  

 

Once a Resale Rights product is released… it’s fair game for marketers to begin 

reselling it. With just about every non-exclusive Resale Rights license you’ll see the 

same offer come by more than once.  

 

This is typical and what most of your competition will be doing. This is also YOUR 

opportunity to be different and out sell them. 

 

So… the best and only way around copying or cloning an offer is to redo not the product 

itself… but the offer of the product – that is, the marketing of the product. 

 

How effective can this be? 
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More than you would imagine… This technique is so powerful that it can inadvertently 

cause people to buy the same exact product that they already had previously bought… 

a second time!  

 

This happens more than you know… 

 

And while this should not be the intentions of any marketer, this is how powerful 

repackaging is.  

 

There are also documented reports of print publishers indicating that repackaging just a 

book cover or title can amazingly achieve new results and turn things around moving 

otherwise mediocre sellers up to the best sellers list. 

 

Repackaging is a matter of taking the same product offer, “shaking it up a bit” and then 

re-offering it with a different “landscape” so to speak. 

 

First you’ll want to look at the sales page.  

 

This is the first thing that your prospect will see when they come to your site to examine 

your Resale Rights product. If you are using the same words, the same colors and back 

ground as all the competition, do you think that your prospects will be a compelled to 

buy from you?… 

 

Not as much as if it appeared like a totally unique offer…  

 

Here’s something you can do to make your offer unique, and it’s so much easier than 

writing a whole sales page from scratch…  
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Actually almost all the work is done for you.  
 

- Use the sale page that comes with the Resale Rights license as a guide.  

 

- Reword it in your own words as you see fit. Emulate every good idea on that sales 

page in YOUR own words.  

 

- Re-tell the story without copying it – it will appear as a totally new and unique offer.  

 

- Consider adding other bonuses to build value to your unique offer. 

 

- Change the ebook cover and related colors of the website etc.  

 

This is what the smart marketers are doing and it IS quite effective. 

 

“So What’s Your Action Plan?” 
 
As we’ve mentioned, the way most people are making money with Resale Rights is by 

repackaging products offering them their own list, targeted pay-per-click advertising, 

and joint ventures with people that also have lists.  When you offer Resale Rights 

products to targeted lists you have a market that wants what you are offering, and a 

higher probability of sales. 

 

That’s how this very ebook you are reading right now can help you! 

 

We can help you quickly build your own list. Whether you are just starting out, or you’ve 

already built a good sized list, or you’re a seasoned marketing pro – our free and easy 

program can build your list fast. 
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What you can do is offer this Special Report ebook at your website or in your 

newsletter to get more signups for your own list, and get back-end profits from our 

products too… by rebranding this special report. 

 

Just as you’ve found this Special Report valuable reading, so will others. 

 

And using our powerful FreeResaleRightsVault.com offer that’s hard to refuse… you’ll 

gain new members to your email list and have the opportunity to contribute your own 

Resale Rights packages and Giveaway products to gain more exposure and credibility 

for yourself as well. 

 

When you join FreeResaleRightsVault.com … we’ll introduce you to many great Resale 

Rights products you can get started with for FREE, and we’ll keep you informed with 

updates on new releases and other great resources too. 

 

 
Click Here Now For More Information 

 

"Who Else Wants To Get Free Resale Rights 
To Hot-Selling Digital Products, Build 
Your List, and Instantly Drive Quality 

Traffic To Your Website?...  
All At The Same Time!"  

 
Introducing The Ultimate List-Building, Traffic- 
Generating and Profit-Producing Joint Venture 

Ever Conceived...Read on now!… 
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From: Mark Hendricks and Michael Nicholas 
 
RE: FreeResaleRightsVault.com 
    World-Wide Membership Club 
 
Dear Friend and Future JV Partner: 
 
Would you like to: 
 

• get thousands more new opt-in subscribers for your list?... 
 
• get more instant high-quality traffic to your website?... 

 
• get free resale rights to hot digital products to sell and keep 100% of the 

money for yourself?... 
 

• build a viral marketing whirl-wind that just might help build your business 
faster than anything you've even tried before?  

 
If you answered "Yes!" to any one of these, then you're in the right place, and at 
the right time! 
 
By registering as a FREE Member, you get: 
 

• FREE Resale Rights To Hot-Selling Digital Products that you can sell and 
keep 100% of the sales you make! 

 
• FREE Giveaway Products and Services that you can give to others as free 

bonuses 
 

• FREE Gifts that you get for your personal use just for being a Free Resale 
Rights Vault member 

 
• A FREE Special Report ebook you can give away to get subscribers to your 

list and visitors to your site so you can continually get more leverage from 
this promotion 

 
• Our special "FREE Resale Rights Vault" newsletter to keep you up to date 

on all the digital products you can resell and keep all the profits 
 
By registering as a Contributing Member, you get: 
 

• FREE Resale Rights To Hot-Selling Digital Products that you can sell and 
keep 100% of the sales you make! 

 

© 2004 Mark Hendricks and Michael Nicholas – All rights reserved.  23 

http://www.freeresalerightsvault.com/in/9mistakes.html


• FREE Giveaway Products and Services that you can give to others as free 
bonuses 

 
• FREE Gifts that you get for your personal use just for being a Free Resale 

Rights Vault member 
 

• A FREE Special Report ebook you can give away to get subscribers to your 
list and visitors to your site so you can continually get more leverage from 
this promotion 

 
• Our special "FREE Resale Rights Vault" newsletter to keep you up to date 

on all the digital products you can resell and keep all the profits 
 

• New subscribers to your list from all of the combined cross-promotion 
leverage of this site 

 
• Instant quality traffic to your website from all of the combined cross-

promotion leverage of this site 
 

"This is Automatic Pilot Viral Marketing 
kicked up exponentially like you've 

never experienced before!" 
 

 
Click Here Now For More Information 

 
“The Amazingly Simple Internet Strategy That Makes You Money and Builds 

Your List  Fast… Even If You Have No Product Of Your Own To Sell” 
by Mark Hendricks and Michael Nicholas 

© 2004  Mark Hendricks and Michael Nicholas – All Rights Reserved.  

Legal Notices: Neither the Authors or the Publisher assumes any responsibility for errors, inaccuracies or omissions. 
Any slights of people or organizations are unintentional. If advice concerning tax, legal or related matters is needed, 
the services of a qualified professional should be sought. This book is not intended for use as a source of legal, 
accounting or financial advice. Also some suggestions made in this book concerning sales and marketing and 
business practices may have inadvertently introduced practices deemed unlawful in certain states or municipalities. 
You should be aware of the various laws governing advertising, sales, marketing and other business practices in your 
particular industry and in your marketplace. The Publisher also notes that certain offers of books, tapes, other 
products and services have been made in this book and reserves the right to modify or withdraw those offers at any 
time. 
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